Why Attend NextGEN 6.0

In the face of challenges

threat.enin.g. the resiliencg and SUStainabIe FUture
sustainability of your business, Take the LEAP of FAITH, NOW!

delivering continuous profitable
outcome requires new ESG
ways of working and power
skills in making ESG happen.
All businesses need to urgently
upskill to acquire the business
acumen to move from surviving
to thriving in this ESG-centric 2
Al-infused revolution. ESGAM®

ESG

Association of Malaysia
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Target Audience ) m_,
Business Owners & C-suite i rojoct diamtl codership QP ous
entrusted to lead and accelerate EXECUTIVE DEVELOPHBNT

growth in their organizations

through ESG initiatives in the

DVUCAD-BANI digital economy

(CxOs & HIPOs), matching

upskiling to their organization

strategy and the desired business s
results in a socially responsible innovation
manner

Registration
What

Takeaways

Learn how ESG

matters in securing

Survivability the much-vaunted

Thriving profitability-assuring

game changers in

What Proven Techniques J([j?gr;ri?asl of Ael égl;uosr(:():l/
Game Changers

strategy, product /

service delivery, total

New Confidence customer experience,

New Power Skills TS LARE NN Elly

30 March - 3 April 2026
ESGAM Member:
RM 5,000.00

Non-Member:
©. RM 5,500.00

El Advanced

i 30-31 March 2026
ESGAM Member:
RM 2,800.00

Non-Member:
=i RM 3,300.00

management, green
sustainable transition
and digitalization.




Participant Feedback

It was seriously fast-paced,
high-stakes, and incredibly eye-
opening. It taught me how to
lead under pressure,
communicate with conviction,
and build trust within a team in
record time. The case studies
how their story turned pain
into purpose, and setbacks
into platforms, reminded me

that leadership isn't about
tittes—it's about transformation,
starting from  within.  The

energy, the accountability, and
the mutual belief in one
another’s potential created a
ripple effect that extended far
beyond the bootcamp walls.
This is not just a program but a
personal revolution. If you're
ready to rise, serve, and lead
with purpose, then this course

is for you!
Ts Gs Muhammad Nor Hisham MUSTAPA KAMAL

Contact Us

><

info@esgmalaysia.org

B-23A-05, G-Vestor Tower, Pavilion
Embassy, 200, JIn Ampang,
Kampung Datuk Keramat,
50450 Kuala Lumpur

Contact: Joyline / Han

+6012-483 7398
+6018-978 7661
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Sustainability urvivability!™ We must move
beyond plan to actively building an

interconnected ESG ecosystem—through

collaboration, greeh skills, and harmonizing data—to

accelerate decarbonization. The time is NOW, the

future is HERE: let’s TAKE the chances and MAKE
the choices!

Adj. Prac. Prof. CHEAH Kok Hoong

President of ESG Association of Malaysia (ESGAM)

Chief Instructor

U TAN Chee Peng

CITPM Senior, SCS Fellow, F.MloD

Chee-Peng TAN is a humble and practical Industry
6.0 practitioner with 40 years of experience. Having
assisted his repeat SME/LLC/MNC clients in the
successful implementation of multi-billion project
portfolios, he will be fondly remembered by more
than 10,000 PMs/senior management from 100
countries across 6 continents for career-defining
approach to making things happen and delivering
business outcome.

First Class Honours, Imperial College UK; CITPM
Senior; International Who's Who of Professionals for
1999; Board of Assessor Singapore National IT
Skills Certification Programme; Fellow Member and
Roll of Honours Singapore Computer Society;
Mauritius SAPES-recipient and Honorary 300 of the
Singapore National Infocomm Registry for ICT
Professionals, 2011-2013. Fellow Mauritius Institute
of Directors (F.MIoD), 2021 ASOCIO EdTech Winner.

A Strategic Services Consultant specializing in
Business-IT Planning, Industry 6.0 Programme
Management and PMO/Business-IT  process
automation, previously the Vice President,
Technology of Citibank N.A., Singapore; Managing
Partner of Andersen Worldwide for Mauritius and
East Africa, now Chairman of the BTl Group with
market presence in Asia & Africa. Mr TAN has been
chairing Industry 5.0/Industry 6.0 Conferences/
Masterclasses since 2017, assisting his clients to
be Tipping Point 2025-ready.



	Slide 1
	Slide 2

